BA 352: Principles of Selling

Basic selling techniques, including product and customer research, sales presentations, follow-up procedures.
Extensive use is made of campus taping and recording facilities to preserve and evaluate student
presentations.

Hours: 3

Prerequisites:

BA 232 or permission of instructor.

Program: Business

Semester Offered:

Fall,

Online - Spring

1 2021-22 Catalog


https://moval.cleancatalog.net/business

	BA 352: Principles of Selling

